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Contact Information
Name: Ahmed Khalid Al-Mansoori
Email: ahmed.almansoori@example.com
Phone: +971 50 123 4567
Location: Abu Dhabi, United Arab Emirates
Professional Summary
A dynamic and results-driven Sales Executive with over 8 years of experience in building high-performing sales teams and driving revenue growth in the United Arab Emirates (UAE) market, particularly in Abu Dhabi. Adept at identifying client needs, developing tailored solutions, and delivering exceptional customer service to exceed sales targets. Proven expertise in B2B and B2C sales across industries such as real estate, hospitality, and technology. Committed to fostering long-term relationships with clients while aligning business goals with the strategic vision of the organization. Passionate about contributing to the growth of businesses in Abu Dhabi’s vibrant economy as a Sales Executive.
Professional Experience
Sales Executive | Al-Fahidi Real Estate Group, Abu Dhabi, UAE
July 2019 – Present
· Managed a team of 15 sales professionals, consistently exceeding quarterly revenue targets by an average of 25%.
· Developed and executed sales strategies to penetrate new markets in Abu Dhabi, resulting in a 40% increase in property listings within two years.
· Established strong relationships with key clients, including international investors and local developers, leading to repeat business and referrals.
· Leveraged CRM tools (Salesforce) to track client interactions, streamline workflows, and improve team productivity by 30%.
· Provided training on negotiation techniques and customer service excellence, contributing to a 20% improvement in client satisfaction scores.
Sales Manager | Dubai Properties & Development LLC (Abu Dhabi Branch)
March 2016 – June 2019
· Directed a sales team of 10, achieving a year-over-year revenue growth of 35% through targeted marketing campaigns and client acquisition strategies.
· Collaborated with the marketing department to design promotional materials tailored for Abu Dhabi’s luxury real estate market, boosting lead generation by 50%.
· Negotiated and closed high-value deals, including commercial property leases worth over AED 50 million in 2018.
· Conducted market analysis to identify emerging trends in Abu Dhabi’s real estate sector, enabling the team to stay ahead of competitors.
· Received the “Top Sales Manager” award for outstanding performance and leadership in 2017 and 2018.
Sales Executive | GulfTech Solutions, Abu Dhabi, UAE
September 2013 – February 2016
· Generated AED 3 million in annual sales for IT solutions and software services to clients across the UAE.
· Built a robust pipeline of leads by attending industry events, networking with stakeholders, and leveraging LinkedIn for prospecting.
· Provided post-sale support to ensure client retention and upselling opportunities, resulting in a 90% customer retention rate.
· Collaborated with the product team to gather feedback from clients, contributing to the development of new features that increased customer satisfaction by 25%.
Education
Bachelor of Business Administration (BBA) in Marketing
Abu Dhabi University, United Arab Emirates
Graduation Date: June 2013
Skills
· Sales Strategy: Market analysis, lead generation, client relationship management.
· Negotiation: Skilled in closing high-value deals and resolving objections.
· CRM Tools: Proficient in Salesforce, HubSpot, and Zoho CRM.
· Communication: Excellent verbal and written communication, with fluency in English and Arabic.
· Languages: English (fluent), Arabic (fluent), French (basic).
· Leadership: Experienced in mentoring teams, setting KPIs, and driving performance metrics.
Certifications
· Certified Sales Executive (CSE) – Global Sales Association (2020)
· Advanced Negotiation Techniques – MIT Sloan School of Management (2018)
· Project Management Professional (PMP) – PMI (2017)
Professional Affiliations
· Member, Abu Dhabi Chamber of Commerce and Industry (2019 – Present)
· Member, UAE Sales Association (2018 – Present)
Additional Information
Volunteer Work: Mentored 20+ young professionals in sales and leadership through the Abu Dhabi Youth Council (2017–2021).
Hobbies: Traveling, reading about business strategy, and participating in community events in Abu Dhabi.
This Curriculum Vitae is tailored for a Sales Executive role in the United Arab Emirates Abu Dhabi market, emphasizing experience, skills, and achievements aligned with the region's business landscape.
