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Professional Summary
Results-driven and dynamic Sales Executive with over 8 years of experience in driving revenue growth, building strong client relationships, and leading high-performing teams in the competitive market of Brazil São Paulo. Adept at identifying business opportunities, developing tailored sales strategies, and delivering exceptional customer service to meet organizational goals. Proven track record of exceeding targets in diverse industries such as technology, consumer goods, and financial services. Passionate about leveraging local market insights and global best practices to achieve sustainable growth for clients in Brazil São Paulo.

Professional Experience
Sales Executive
ABC Technologies Brazil | São Paulo, Brazil | January 2019 – Present
· Generated $12M in annual revenue by managing a portfolio of enterprise clients in the technology sector, focusing on cloud solutions and IT infrastructure.
· Established long-term partnerships with key clients in Brazil São Paulo, including multinational corporations and local businesses, resulting in a 35% increase in client retention rates.
· Developed and executed sales strategies aligned with market trends in Brazil São Paulo, driving a 20% year-over-year growth in new business acquisition.
· Collaborated with cross-functional teams to provide customized solutions, enhancing customer satisfaction and brand loyalty in the Brazilian market.
· Trained and mentored junior sales professionals, fostering a culture of excellence and continuous improvement within the team.
Sales Manager
XYZ Consumer Goods | São Paulo, Brazil | June 2015 – December 2018
· Managed a team of 15 sales representatives, achieving a consistent annual growth rate of 18% in the Brazilian market.
· Expanded market share in Brazil São Paulo by 25% through strategic account planning and targeted outreach to key industries such as retail and healthcare.
· Implemented CRM systems and data-driven sales processes, improving efficiency by 30% and reducing sales cycle times by 15%.
· Negotiated contracts with major distributors in Brazil São Paulo, securing exclusive partnerships that boosted revenue by $4.2M annually.
· Conducted regular market analysis to identify emerging trends and opportunities, ensuring the team stayed ahead of competitors in the dynamic Brazilian market.
Sales Representative
DEF Financial Services | São Paulo, Brazil | February 2012 – May 2015
· Sold financial products to high-net-worth individuals and small-to-medium enterprises (SMEs) in Brazil São Paulo, achieving a 95% client satisfaction rating.
· Generated $2.8M in annual sales by building strong relationships with clients and understanding their unique financial needs.
· Collaborated with the marketing team to design targeted campaigns that increased brand awareness and lead generation in São Paulo's competitive financial sector.
· Received multiple "Top Sales Representative" awards for consistently exceeding individual targets in Brazil São Paulo.

Key Skills
· Sales Strategy: Expertise in designing and executing sales plans tailored to the Brazilian market, with a focus on São Paulo's economic hubs.
· Client Relationship Management: Proven ability to build trust, negotiate terms, and maintain long-term relationships with clients in Brazil São Paulo.
· Market Analysis: Skilled in analyzing industry trends, competitor activity, and consumer behavior to identify growth opportunities in São Paulo.
· CRM Proficiency: Experienced with Salesforce, HubSpot, and other CRM tools to manage sales pipelines and track performance metrics.
· Bilingual Communication: Fluent in Portuguese and English, with a deep understanding of cultural nuances in Brazil São Paulo.
· Negotiation & Closing: Strong negotiation skills that have consistently resulted in successful deal closures and repeat business.

Education
Bachelor of Business Administration (BBA)
University of São Paulo (USP) | São Paulo, Brazil | Graduated 2011
Relevant coursework: Marketing Management, International Business, and Strategic Sales.

Certifications & Additional Information
· Certified Sales Professional (CSP) – Institute of Sales Excellence, 2018
· Advanced Negotiation Techniques – Brazilian Association of Business Training (ABEP), 2017
· Cultural Intelligence (CQ) Certification – Global Leadership Center, 2019
· Language Proficiency: Fluent in Portuguese and English; basic knowledge of Spanish.

Professional Affiliations
· Associação Brasileira de Marketing (ABM) – Member since 2016
· São Paulo Chamber of Commerce – Active participant in networking events and industry forums.

References
Available upon request. References from previous employers in Brazil São Paulo are eager to provide detailed insights into my performance and contributions.
